 GET TING STARTED

Planning for important money
conversations
This tool will help you identify important money
conversations to have with your family, document decisions
you make, and plan steps to implement these decisions.

Taking care of day-to-day financial management often overshadows the time and
need for important and, in many cases, longer-term financial conversations and
decisions. You can make plans to make these important decisions by identifying the
money conversations you need to have.

What to do
• Read through each money conversation. Conversations with family about money
can include everything from the weekly shopping list to plans for retirement.
• Put a check next to the conversations you need to have with those who help you
manage your finances. Use this to help you plan to set aside time to have these
conversations and determine decisions you need to make.
• Write down the decisions you make or additional information you need to make
decisions. Write down the next steps you need to take to implement your decisions.

A step further
Use these money conversations as the basis for setting goals and develop an agenda
for productive conversations about money.
To access a dynamic and fillable version of this tool, visit consumerfinance.gov/yourmoney-your-goals/companion-guides.
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Get prepared by Planning for
important money conversations
1. Read each money conversation.
2. Put a check next to those conversations you need
to have.

4. List the next steps to implement the
decision under "action steps."

3. Write down the decisions you make or additional
information you need to make decisions.

Money conversation

My decisions

Action steps if
needed

¨ How will I make financial
decisions if I'm out of the
country, incapacitated,
or during undisclosed
assignments? Do I need to
establish a power of attorney?
¨ How will I cover expenses
like debt payments during
deployment or while on
temporary duty?
¨ How will I manage seen and
unseen duty-related illness or
injury?
¨ How do I go about renting
or buying a home in a
Permanent Change of Station
move?
¨ How can I fund additional
education or my children's
education using the GI Bill?
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Money conversation

My decisions

Action steps if
needed

¨ How can I save for retirement?
Should I consider the Thrift
Savings Plan or other options
like an Individual Retirement
Account?
¨ How can I manage
spouse unemployment or
underemployment in both the
short and long-term?
¨ How can I plan for the care of
dependent family members
like my children, family
members with disabilities,
and aging parents?
¨ How do I manage changes
in income that may be
temporary or permanent?

¨ How can I plan for end of life
decisions and expenses?
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 DISCL AIMER
The Consumer Financial Protection Bureau prepared the tools included in the Your
Money, Your Goals: Focus on Military Communities companion guide as a resource
for the public. This material is provided for educational and information purposes
only. It is not a replacement for the guidance or advice of an accountant, certified
financial advisor, or otherwise qualified professional. The CFPB is not responsible for
the advice or actions of the individuals or entities from which you received the CFPB
educational materials. The CFPB’s educational efforts are limited to the materials that
CFPB has prepared.
The tools may ask you to provide sensitive information. The CFPB does not collect
this information and is not responsible for how your information may be used if you
provide it to others. The CFPB recommends that you do not include names, account
numbers, or other sensitive information and that users follow their organization’s
policies regarding personal information.
This guide includes links or references to third-party resources or content that
consumers may find helpful. The Bureau does not control or guarantee the accuracy
of this outside information. The inclusion of links or references to third-party sites
does not necessarily reflect the Bureau’s endorsement of the third-party, the views
expressed on the outside site, or products or services offered on the outside site. The
Bureau has not vetted these third-parties, their content, or any products or services
they may offer. There may be other possible entities or resources that are not listed
that may also serve your needs.
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